The Sale Process

= Preparation of = Acquirer marketing = [ndicative offers
marketing materials

= Due diligence —

= Chemistry meetings = Key terms e flngn0|al i
- commercial
= |dentification, : .
: = Short list of preferred acquirers = Heads of agreement
analysis and = Share purchase
development of agreement
target list
Preparation Marketing Negotiation Completion
6-8 weeks 12-16 weeks 12-16 weeks 8 weeks
1=
2| Management /
involvement
?, Time
-~ >
Green
Square.

© Green Square Associates Limited 2020. All rights reserved www.gsquare.co.uk



